n the back of an economy
that is expected to grow ata

whopping 8.5% and a mar-

. ket for business aviation that is ex-

pectedtogrow atacompounded an-

' nualgrowthrate (CAGR)of around

25% over the next ten years, - Inter-

~ Globe General Aviation is posi-

“India 18 on the threshold...

While Hawker Beechcraft may be the global
market leader for business and private jets in the
world they are not getting complacent in India
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, of 25 % over the next 10

y continent,locatedasitis

tioned to be part of the demand for
aircraft in the country.

The company, which launched
oneyearago,isthelatestadditionto
the Gurgaon based InterGlobe En-
terprises and is responsible for the
sales and service of Hawker

products  within
| SAARC.
"Indiawillexperience

GDP growth of 8.5% in
the financial year 2008-
09, furthermore India's
aviation industry is
likely to grow at the rate

years. The Indian sub-

between the Middle and
Far-Easttraderoute, has
strategic significance,
from the point of view of
tradeandbusiness.India
is on the threshold of globalization
of itseconomy, with theaviationin-
dustry poised to play a significant
role, as an engine of growth," Nigel
Harwood, CEO, InterGlobe General
Aviation said.

"With India's annual economic
growth crossing 8% and India be-
ing placed 4th in the number of
Forbes' list of world's billionaires,
the country demonstrates higher
growth potential than the US and
China. The Centre for Asia Pacific
Aviation estimates that there are
over 180 aircraft registered for pri-
vate, corporate and charter pur-
poses. That includes business jets,
turboprop aircraft and helicopters.
While India's commercial airports
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are extremely overcrowded, busi-
ness jets can take advantage of a
strong network of airports or de-
fence airstrips that date back to the
British colonial era," he added.

HAWKER BEECHCRAFT INDIA
MARKET POSITIONING:

Currently with 60% market
share Hawker Beechcraft has been
the market leader in business avia-
tionacrosstheglobeformany years.
Recently the firm has taken alarge
order from a charter company, the
Briley group promoted Bjets, but
Harwood does not believe that it's
justthechartercompa-
nies that are fuelling
themarketgrowth. "It's
amix of both, however
charter companies
share and demand is
growingandasaresult
they are planning to
buy in large numbers.
Historically charter
companies have in-
creased the opportuni-
ties for aircraft manu-
facturers and have
helped us to sell to pri-
vate companies," Harwood said.

And whats the next step for
Hawker in India - to capitalise on
the potential of the Indian market
and then bring in the SAARC coun-
tries into our radar of operation,
Harwood replies, "Raising input
costs are a concern for the masses
butnotclasses. Businessaviationis
a completely different market. In-
putcostscanhaveadirectimpacton
the commercial airlines and their
endeavour to recover these costs to
break-even by partially absorbing
these costs and partially passing it
on to the end user. On the contrary,
the business owner would have em-
bedded this fluctuation already in
his balance sheet."

The sheer convenience of private aircraft hasled
to the charter companies booming in India

FORGET
HASSLES
AND FLY

CHARTERS

ith more than a 100,000 Indians who

s ;s ; can afford to own a business jet and

more than a 1,000 Indians coming up

every month day asking questions on what a

businessjet can do for them, private air charter
companies are making a killing.

Formostaircraft manufacturers globally, air
charter companies are the first introduction
that most potential clients have to owning their
ownbusinessjet. Sofor obviousreasons,achar-
ter company is always at the top of any aircraft
manufacturers list of people to hard sell their
wares.

At present there are around a handful of
charter companies in India, each one following
a separate business model of their own.

Manav Singh promoted Club One Air is just
one of these. The company follows an interest-
ingfractional ownership model for corporate &
high net worth individuals.

The huge potential for business and private
jetshasled toahesurge in charter operators as
well. At last count there were around 30 opera-
torsincluding Club One Airand Ran Air. And the
international majors are also coming - be it Bri-
ley group promoted Bjets or Warren Buffet pro-
moted Netjets. Even Europe based Execujets
and Vistajetsareall set to offer their serviceson
the subcontinent.

Netjets has tied up with Ashish Chordia pro-
moted Shreyans that deals in super luxury goods
like Porshe and Fendi in the country.

Bjetsisexpected tolaunchitsservices within
the third quarter of 2008 and will have 15 air-
craft within thefirst 122 monthsof operations. The
company recently announced thatithad ordered
10 Hawker 4000 business jets with options for an
additional five for an estimated $330 million.

At the Singapore airshow in February 2008,
Bjets announced that it would launch services
in India after announcing a record deal worth
around $600 million for a fleet of 40 brand new
private jets including 20 Cessna Citation CJ2+
jets, 9 Hawker 850XP and 11 Hawker 900XP jets.
TheBriley Group is the majority shareholder in
the privately-owned BJETS. The other signifi-
cantshareholder is the Tata Group promoted In-
dian Hotels Company.

Bjetsisexpectedtolaunchitsservices within
the next one month and will have 15 aircraft
within the first 12 months of operations.

"A softlaunch of our servicesshould startin
acouple of weeks. It will beakind of testlaunch
as we will mainly be carrying friends and fam-
ily in order to be able to finalise the pricing, op-
erational costs among other things. The pric-
ing will be comparable to Netjets," Mark Baier,
CEO of BJets said.

“We should have 14 to 15 aircraft by the end
of 12 months of operations," he added.

Private charter company, Ran Air Services,
is in talks to acquire a Delhi-based privately-
held maintenance, repair and overhaul (MRO)
company, Shaurya Aeronautics.

Apartfrom these there are many other inter-
nationaland domesticair charter firmslooking
to garner greater market share of the burgeon-
ingIndian private and business aviation sector.

The company is
probably the oldest
manufacturer in the
country and has
sold three of its
premier aircraft for
the Prime Minister

he business jet division of
I Boeing, one of thelargestair-
craft manufacturers in the
world, is also one of the major busi-
ness jet manufactures and sellers in
the country. Boeing Business Jets
(BBJs) is a joint venture between
Boeing and General Electric.

Boeing Business Jets are consid-
eredsotopof thelinethattheIndian
governmentitself has ordered three
for the transportation of the Prime
Minister and other VVIPs and spe-
cial dignitaries.

The company has already deliv-
ered two of these and the third is ex-
pected by the end of this year, said
Steven J Hill , who heads the Boe-
ing's business jet division.

"We have a fifty year old brand-
ingin India and the fact that India's
commercial aviation sector depends
heavily on our aircraft helps us get
in roads into the country's private
and businessjet marketlike no other
company can," Hill said.

"Ouraircraftaretop of thelinein
luxury and usability. People essen-
tially move up from smaller aircraft
after they gain a certain level of af-
fluence," he added.

The company already boasts an
impressive order book with around
100 aircraft in operation and another
40 in backlog till May 2008.

"One major advantage that peo-
ple have with a BBJ is that range is
notanissue," Hill said. "and you can
land the upcoming Boeing 787 any-
where you canland a smaller Boeing
737," he added.

Ontheaircraftthat BBJ hasdeliv-
ered to the Indian government for
the VVIPs, Hill said that the first of
the two aircraft have already been
delivered are almost complete with
their refurbishment in the US.

The uprated 737-700 aircraft for
the Prime Minister is India's
first VIP 737 is the 100th aircraft
built by BBJ.

The "green" (unfurnished) air-
craft, which was handed over by BBJ
in Seattle in December 2006, was
then fitted out with a stateroom, a
conference room, acommunications
centre, a living-cum-sleeping space
for the VIP and seating for 48 lesser
personages. A company called PATS

Wouldn't you like to

fly what the

Prime

Minister 1 flyig

Aircraft did this in Delaware. Such
luxury jets are available to anyone
who can pay the equivalent of
Rs 300 crores.

What money cannot buy is the
military equipment needed to safe-
guard VIPs from missiles fired from
the ground and from other aircraft.
The Indian VIP jets will be fitted
with American equipment-believed
to be an advanced version of the
AN/AAQ-24 LAIRCM (Large Air-
craft Infra-Red Counter Measures) -
which quickly detects amissile fired
towards the aircraft.

It then electronically paints a
ghostimage of the aircraft somedis-
tance away, which diverts the
missile towards the ghost image,
saving the actual aircraft. If the
specifications and frequencies used
by this equipment are made avail-
abletoan enemy, it can be countered
or jammed.

The VIP aircraftisalsofitted with
communicationsequipment, which
will allow the PM to communicate
with New Delhi through satellite
channels. When contacted, Boeing
India declined to comment on
the sale.




